SCU Medical Device Innovation Workshop
Thursday, October 20th 
Place: Arts & Sciences Weigand Room
Developing Medical Devices in the Silicon Valley
Organizing Committee

Gerardo Noriega co-chair

Carl Simpson co-chair - Alumni
Yuling Yan, SCU Bioengineering
Cost:
Free SCU Students and Faculty
Objective

Create awareness in the community about SCU Bioengineering Program and the advantages that the program offers from the Technical Innovation/Business point of view
Registration Starts: 5:00 – 6:00 pm
Snacks and drinks will be provided.
Sponsor: School of Engineering, SCU
Opening Remarks: SCU BioEngineering Program Director - Yuling Yan
Invited Speakers:

Carl Simpson, Med Device Industry Pioneer, SCU Alumni - 20 minutes
Topic – Historical Perspective from ACS to today.  Several outstanding academic institutions SCU, Stanford, UCB, SJS are located in the Bay Area offering Bioengineering studies. Why is the Silicon Valley desirable for BioTech/Med Dive Industry? Infrastructure like nowhere in the world, products and services available that accelerates development time
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Email: csimpson@coronismedical.com
Website: http://www.coronismedical.com
Managing Director, Coronis Medical Ventures

Carl has worked in the medical/medical device arena for over 40 years. He supported his way through undergraduate school working as an x-ray technician at El Camino Hospital. In addition he supported his way through graduate school working at Stanford in cardiovascular medicine.

His undergraduate training is in Microbiology and Biochemistry. His graduate degrees are in Electrical Engineering/Computer Science and an MBA, both from the University of Santa Clara.

After graduate school and a short period working for Hewlett-Packard’s medical business group, Carl began an unanticipated excursion into becoming a medical device entrepreneur. With John Simpson, MD, PhD, and Ray Williams, Advanced Cardiovascular Systems (ACS) was formulated and was Carl’s first entrepreneurial effort. Needless to say ACS was very successful, the company was sold to Lilly in 1984 and spun-off into Guidant in 1994. ACS became the University of Medical Devices for Silicon Valley, giving birth to over 100 medical devices companies. Recently Guidant has been sold to Boston Scientific and Abbott Vascular.

ACS created the experience, motivation and entrepreneurial drive to launch into a career of working with other entrepreneurs in establishing over 16 medical device companies. Carl is on the board of multiple medical device companies and has in process several more in the making. In addition, he worked with Versant Ventures for four years learning the VC business while assisting them in defining new companies for future investments.

In the future Carl’s plans are to continue focusing on serial entrepreneurship, but with a higher focus on mentoring young entrepreneurs just out of college or starting their first companies. With multiple start-up companies under his belt, understanding the VC business models, and 40 years of operational and clinical experience, Carl is uniquely situated to accomplish these goals with key collaborations with early ‘start-up’ venture capitalists and angel investors. The vehicle to accomplish these goals will be an incubator called Coronis Medical Ventures.
Casey McGlynn, Chairman Life Science at WSGR - SCU Alumni – 20 minutes
Topic – Legal representation and corporate organization of a Med Device company
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J. Casey McGlynn joined Wilson Sonsini Goodrich & Rosati in 1978 and formed the Life Sciences Group at the firm in 1990.  It is a nationally recognized leader in the representation of startup and emerging growth companies in the life sciences field.  Mr. McGlynn has one of the largest practices in the country focused on Medical Devices.
Mr. McGlynn has formed, sold and taken public many of the most important medical device companies started during the last 25 years.  These companies include Acclarent (predecessor to JNJ’s ENT franchise), Anatros Corporation (predecessor to Covidien's IV business), Advanced Cardiovascular Systems and Devices for Vascular Interventions (predecessors to Guidant's vascular business, now Abbott Vascular), Aneurx (predecessor to Medtronic's aortic aneurism business), Ardian (predecessor to Medtronics hypertension device franchise), Arthrocare (ARTC), Biopsys Medical (predecessor to JNJ's women's health business), Cardiac Pathways (now part of BSX's EP catheter business), Cardiothoracic Systems (predecessor to Guidant's cardiac surgery business), Conor MedSystems (now part of Cordis/JNJ), Cutera (CUTR), CVIS (predecessor to BSX's vascular ultrasound business), Eyeonics (part of Bausch & Lomb’s refractive surgery division), FoxHollow Technologies (acquired by eV3 and now part of Covidien), Fusion Medical (predecessor to Baxter's surgical sealant business), HeartStream (predecessor to Phillips' external defibrillator business), Kyphon (predecessor to Medtronic’s Kyphoplasty business), Perclose (predecessor to Abbott's vascular closure business), Somnus Medical (predecessor to Gyrus' ENT business), Spinal Concepts (predecessor to Abbott's orthopedics business), SurgRx (part of Ethicon Endo Surgery), Ventana Medical Systems (part of Roche’s immunohistochemistry business), and Ventritex (predecessor to St Jude's CRM business).
Mr. McGlynn has extensive hands on experience in helping entrepreneurs form, build, fund and sell their companies.  He has helped to form and participated with the boards of companies in all of the major Medical Device fields, including biologics, cancer, cardiovascular, cardiac surgery, congestive heart failure, cosmetic medicine, diagnostics, electrophysiology, ENT, gastroenterology, general surgery, hearing, imaging, monitoring, neurosurgery, obesity, ophthalmology, orthopedics, peripheral vascular disease, renal therapy, sports medicine, urology, and women's health.  Over the last 30 years he has built close working relationships with an unparalleled list of entrepreneurs, doctors, investors, engineers, and managers in this industry.  Through his portfolio of companies he has met with and negotiated with the leaders of all of the major Medtech acquirers.
Mr. McGlynn was a founding member of BIO and served on the Emerging Company Board of BIO for over a decade.  Mr. McGlynn currently serves on the Medical Device Manufacturers Association, a Washington trade organization focused on issues of importance to the biomedical industry.
Mr. McGlynn is also a founder and director of Life Science Angels.  Since 2005 LSA has invested over $30 million in 40 life science companies that have received an additional $600 million of follow-on funding from venture investors.
Susan Osborne-Noriega, President, Regulatory Affairs Compliance Clinical Consultants - SCU Alumni - 20 min
Topic – Regulatory and Clinical requirements needed to bring a product into the market. Dealing with the US FDA. 
John Maroney (Delphi Ventures) and Peter Dickstein (MBA, Wharton

BA, University of Pennsylvania) – 20 minutes
Topic - Regulatory and Clinical Requirements: Financial resources available to fund Med Device companies
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John joined Delphi Ventures as a General Partner in 2003 and focuses on medical device and diagnostic investments.

Prior to joining Delphi, John was President, CEO and Chairman of EndoTex Interventional Systems, Inc. a development stage, venture backed, start-up company focused on commercialization of carotid artery stents and which was acquired by Boston Scientific Corp. (NYSE: BSX) in 2007. From 1988 to 1997, John held a variety of senior management positions including President and General Manager at EP Technologies, Inc., Vice President of Operations at both Boston Scientific Corp. and Cardiovascular Imaging Systems (CVIS). While at CVIS, John was a key member of the senior management team during the Company's IPO and eventual acquisition by Boston Scientific Corp. John’s corporate board involvement includes: Aragon Surgical, Inc., EBR Systems, Inc., InnerPulse, Inc., Lutonix, Inc., NeuroVista, Inc., Paracor Medical, Inc., and VytronUS, Inc.  John also has served on the Board of Directors of the (not for profit) Riekes Center for Human Enhancement and was Founder and Chairman of the Tour for Woodside, an annual fund raiser for the Woodside High School Foundation Endowment, from 2006-2008. John earned his B.S. in Mechanical Engineering from the University of California, Davis in 1975.
Peter is a seasoned entrepreneurial CEO, CFO and trusted advisor with a 25 year record of creating and realizing enterprise value for venture-funded companies in the medical device, technology and cleantech industries. 

ONE STORY: In 1999 Peter and the partners of Venture Law Group (Menlo Park, CA) co-founded eProsper, a SaaS and BPO provider of equity capitalization management and analytics for private, venture-funded companies and their corporate law, venture capital and audit firms. Peter led eProsper for 7 years as CEO and, together with his stellar team, established the company and its patented CapMx (R) product as the brand leaders in the industry. In 2006 Peter initiated and consummated the sale of a controlling interest in eProsper to Silicon Valley Bank. Today CapMx (www.svb.com/Products-and-Services/SVB-Analytics/Equity-Compensation-Management/) is used by more than 2,000 venture-funded companies and elite law firms around the world.

PRESENT FOCUS: Leveraging his experience, expertise and network, Peter engages with CEOs and boards of private equity and venture capital-backed companies to align business strategy with capital structure, improve capital efficiency, extend cash runways and achieve value-building milestones. He provides his clients with experienced and resourceful guidance, leadership and hands-on execution of capital raising, strategic partnering and M&A initiatives. His team of veteran accounting, HR and overseas BPO resources provides ad hoc and/or ongoing expertise and infrastructure to support stage-specific needs and growth.

Jim Heslin, Partner WSGR – 20 minutes
Partner,  IP Counseling & Patents, Intellectual Property and Medical Device Patents
http://www.wsgr.com/WSGR/DBIndex.aspx?SectionName=attorneys/BIOS/11999.htm
Topic – Intellectual Property: Protecting and Securing Intellectual Property in the US. Steps from inception to IP issuance and the value it provides
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For more than 20 years, James Heslin has focused on helping medical device companies protect and enforce their domestic and international intellectual property rights, as well as advising venture capitalists who invest in medical technology companies. Jim's medical and surgical device clients span a broad array of technologies, including angioplasty, atherectomy, stent delivery, arthroscopic treatments, suturing devices, ultrasound imaging and therapy, gynecological devices, minimally invasive surgical equipment, implantable hearing aids, drug delivery systems, orthodontics, orthopedics, and diagnostics.

In addition, Jim has extensive experience in investor due diligence, portfolio evaluation, licensing matters, and the preparation of patent validity and infringement opinions. He also counsels clients regarding in-house intellectual property protection programs.

Prior to joining the firm, Jim was the founder and leader of the medical device technology patent group at Townsend and Townsend and Crew (now Kilpatrick Townsend). He also served as general counsel for Align Technology.

Gerardo Noriega, GVMED Managing, Director, Serial Entrepreneur – 20 minutes
Topic – Start-Up Checklis: From the napkin to a product. What are the next steps to take. Ability to apply MedDevice concepts among multidisciplinary Life Science Fields

Closing Remarks (TBD)
